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Signal Over Nois

DECISION GRADE MEDTECH INTELLIGEN( =-

The signal is the insight that changes a decision. The noise is

everything that obscures it.

Not more data. Better interpretation.

What we surface

« Evidence quality that can support adoption

« Clinical workflow fit and adoption friction

« Reimbursement, economics, and commercial durability
« Stakeholder behavior and decision influence

* KOL relevance, access, and credibility

What we filter

» Broad market claims without adoption logic

* Polished decks that mask evidence gaps

* Anecdotal enthusiasm from narrow user groups
* Publication volume without decision relevance

* Untargeted expert input and category hype

MedTex translates signal into decision ready work across four core use cases.

Investor diligence

Pressure test clinical and commercial assumptions before
capital is deployed.

Evidence strategy

Define endpoints, study design considerations, and clinical
positioning needed for credibility.
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Medtech market intelligence

Map device categories, workflows, evidence requirements,
competition, and adoption barriers.

KOL strategy and education

Identify relevant leaders, structure advisory boards, and
translate insight into action.

+1.210.718.4561 | mbecka@medtexintel.com | medtexintel.com | linkedin.com/company/medtexintel

Initial inquiries only. Do not send confidential, material non public, patient identifiable, or protected health information before an engagement is established
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